RIARHAATE ®I73 ®45(2012. 12) EDURE 20124 92 182
OBI=XIARHAATY - SEEX[AITHARSS| AARURE 2012 1190 122(AARE 1), 20124 11

The Journal of Intellectual Property 2 OUMAIXF 2), 20125 112 13Y(AALX} 3)
Vol.7 No.4 December 2012 ARHEFRLUXE 20124 112 162

AL S e 0 2 A 9 Q1o 2 Tih(Acquisition
and Development) 1Y A3-8.¢1f tigh H4:

A A3(Ciseo Systems)9) S 2402 %

GO 7 FA B

Il AH A
1. AJ2F(Cisco Systems) 7&
AT QI Ak

=2 0

O

2
3. ol4sly Heko] AsyylA]
e

* 0| =22 2013 STt WLiSH| X[RO2 HAPERAS(HY-2011-N),
*k Stdfetu ERICA ZAmA ZPeHE R awyoon@hanyang.ac.kr).
ok SIOFISH CHSHY M2FAR S AL (Xingxi04@hanyang.ackr).
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7190l Bsly] of el AeS HAgt 7]‘§£ A|&201 BA-E A
=% o= tkBarney, 1991). 7| GAH PO of o2 A o & QlukA| 9]
% A(causal ambiguity)?} 22 E-5-9] A2 2]&EA (path dependence)ef 7]
Qshe, olelat BAS Ayl A 2% Szol AskEo] Gl AALALE 7]e]

A& A9 SEE Qg a5t Mk Yoz QA QUthGrant,
1996). AARHAEE GHANTE e Aok glo] AHg 7Rs T Wit ofet o)
g atolE 1ZEA] oot 7|%olA A% HOE NEAINE B F Gk A
HE AdTHEAT - olF7), 2019), AAAHe] Fado] 27Kl Al
A 71AES AAAALE Shel] Slatel A A4S dolw gik, g A
Azpate] apsio} rtstol ol 279] ek ozt 27 9jxo] Wy
ok 2|4 9] ookt Yo FIs = 71959 o] ZhAEkE AL Itk
¥, 2012). B9tE 71 7F A AlE, oofet dAFAIEY] ARUE
o 2

L.
Fulega gk, 53] 9%

i

L’

Z9] a7} H]—E o143t (mergers and acquisitions) AgFo|t}, o]= 2
=(Google)#t o= Apple)ol EH}"‘ SFAEHE Fofol| A o] A AR &
% ?]sf o =1AdMob) Q17 Aol FHol= ARollA] & 4= gl=ol, stolHl =

HopolliE &3 & Qe @ POM
B deke] A F7l= AlEthas), Aduael 259
TBEY, FEEH restructuring) 502 AT E 014
o, B S50l of2|Rt FAIES TSR e Bt Al ddES A
ol tthLubatkin, 1983; Barton & Sherman, 1984; Baker & Bresnehan,
1985; Chatterjee, 1986; Singh & Mogomery, 1987; Walter & Barney, 1990;
Anand & Singh, 1997; Hennart & Reddy, 1997). 3tA|3t 2|29] slolg|2 &
of(high-tech sector)ol| 4 &] Q1= A2k 7]E7|¢fo] 7|&Ee Ald Al |l
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27199 AAFES B o7 o|RojRE ALy} HIHSTHGrandstrand &
Sjolander, 1990; Chaudhuri & Tabrizi, 1999; Frick & Torres, 2002; Ranft &
Lord, 2002). o= F4%t 7|44 gilo] dojual 7|&4 ExtA]o] =2
B2 Aol A4 olAlal shusl §47) e Eag
f[70]7] wl&o|tHGraebner et al,, 2010), o3t dA2 AZEQ|
AR, Hnr)e, AT 2o Aok Ak Hofolale] o] A}
27} 78] ZASHAEHE AP 2108 4 ek 9], 2000,
SAIRE o3 AI4] 2SS 91 A4t ol whEA) A
oJUl= AL olyt}, Inkpen et al,(2000)2] ¢1tol w2, A
Valley) 9| Z3rElet SAIGAIES 4T 49 divk=r9 71 S
T oA ARt oldee AT ??_E} dutd oz HH7|E A
&l

S~
ol

7} Wohs J& 183) & o (Chatterjee, 2009; Graebner et al,, 2010), Al
:I_J Z]_:_FGO] 0]/\‘61-1:14 X{F’J:_4 /U‘o‘ﬂ_l,]— /\‘1—' 0 ._I__E_‘é‘l— El]—?s]— @@l-o]r;]-. OE]%] [¢]
o+ & 7l (acquisition and development) 3-2 A&D A2Fo g W r|o]]
AT QU4 BT AAAE 9 AHHEE B AR W FAB
AAZFE F5 o} YehGoldblatt, 1999; Bunnel, 2000; Paulson, 2001;
Ramaswamy, 2010; Sachitanand & Puliyenthuruthel, 2010; Young, 2001).

ShAuE B Q5gY Ak ARt olguoE AamY 43a

fr e >

M
bt

=
1S AE Y = gith A|AF o]Qof= -El(Nortel Networks), o2
(Ericsson), F+<E (Lucent Technologies)?} 22 AA7|HE% - 54421

1 MERE FRIBIAAITE o5 7|E ke ATHE dojuix] £37]
wolttMayer & Kenny, 2004). o€ €9, FEE= A|A39] Mg =4
5ko] 19984 5€HE 20004 7E Ato]2] 717t Fot glo]E] YES7] HolojlA]
T 11719] Q143 AEkE Aaysn] 2579 HRlE of LA, of 29| 4
S A5k 9l Aol thLazonick & March, 2010), ©]23F A| -0 A| AR
7F 38220 AKD HeEFe] e Faf A42Q1 LHA| A 2] BHuo} A% o] A2
A 925 5T = E tlells AlAFTe] Hg 52 Agstal 9=

At 29150] 9h& Flolet FEol Rsslet, AATIL AFH ARD A



= Adeita 8% A HE gl s RS
(retention rate)o|t}, ﬂ—,—X] =S 95} Q143 Z«j%,hﬂ 3101&1 %_04% <)
WRB0l 0 ol 242 ML /|uHeR 24

o] Q17] wjFo]tkSong et al,, 2003). 90H ] F<t Ale] W] (Silicon Valley)
of $AIsl 3= stelEl=2 71952 fﬁﬁﬁ it o|FEL 30%E A3t (O
Reilly, 2000, QA0 Q5a F 19 ofthe] 31214719 FUUFL oF
33% AE 3ALE Wutha 3t Thurm, 2000), SFASF A| 250 o]8) <14
= 7)Y E2AYEY i o]FES 2% Aol st (Hochmuth, 2005;
Schleier, 2001), 7P °12]&0°] U -7l 10%] VA ke 23E
50|31 SJeHMayer & Kenny, 2004), oJ2igt 7914719 FUUE9] v |4
B2 A A7) 2HUE | HF o]ZBHRIFE W 23)o]thDrexhage, 1998).

7|do] A&AR HAlE FE U] Helids A4S W A efo=
O AHomREO 24 FHor JES] WS 7]&ofof rh= WA
(March & Simon, 1958)°]l4 & wj, ¥419] F-8/4J0] 2= slog| =L &ofe]
A Q12w Mkl 9E2|A] BH S o)5} 9838 Arto] B 27} oJrHER S
802 9005). o3t AHIA K&l AKD Heke] B8 Ed| 229
Qolg Bl AR B AAaT0) ARl B o2 AR
AAPES AU T QIEkT Bk, 3 QoA olefat BAjojA o2 A4
29| ApEE Bol, FAT 7144 HAlo] Qoluk 71e Aol L shol
Bl 4kdol A A2l AKD ko] Adis 7heA she AR 80155 B4
am 7 gk,

2 AT AL HFA AKD Z2ke] AYRS W] $13) ARAT
WS ST AR ARIATE ofx HRE ool ZRAAL
2 A Yool olfel Kl B B 39, Jeln sk
HAS A WP 2o|tHYin, 1994), £
Aol A TeH T AR Fo AD H2Fe] AFRAL RUIR @
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olfr= thedk 2k AA|, oFA7IA] AKD e dRtekE dAfolzb| Hke
Zlerleh £=7F 243 stolgl A wopll HE FAdolzke Holth wehA
A&D ZEFe] At g 8.Qlolu I 54

24 34 5
S B 2ol 49) A7 Bashekn BRG] WRolt B4, A5g
W zre] 430l G nlXE 2015S Tl BYsks]7 BEThs Holtt
29 Hote] SAHE-S A2Fs A4 Gtrategic i), ARTE Bt 28 8
QN5 Wrststol Q14ghY Hzkel 4T 02 AXISHL 90w Shelion,

1988), &2]o|& Fofo] sixl=2 7|17 thAk A (target identification)o]]

S FHSP) SAShHE OFH WHE Hrfk A PuEe] M 4y 7
% itk g shollA] Al AT RS Aestn sgoz B g
grtie] Bt A2t 4y ol 20124 78 714 148749 A4EES

.
-
WaIgLar, olefat AKD W2 Bl T3] 714H Golo] Srhel A A
ZohE 402 53] Yrks Holck. o]k o] o4 £ AT AL A4
0] AR BAS B3 ASD Heko] A 3a.01S Sl Baix gt

BT oheTt 2o A W ARA TS T Ao 7| 3,
ASD A2 ATHOR o]To] W 4 gl 4I5S BEFORN 7|20 Q)
Sgpel Wt ol 250 AAA A W BT AU A7E 2 5 9
L 7S AN 4 S A0 IRt B, AlAT7} oA ARD Ak
2 AE SHAS FAHCR 745} %




II. A&D A9 7192

ASDS 41 3507168, A, QAR Al 27 1914 ol 24
T 5340l 1% 9] 7| 7H Al Y (start-ups)& {148k e Tk
t}. ol A7 (research and development)} Q<=3 (mergers and
acquisitions)& A3 o2 7|PE0] EXFLE BE J9o] A
Fsl7]ols 71e4 Halel 7jadqedel £erF AUA|A wE stolg =
wOFol| A AT A =R Q1R Kehe] dglolnt, 7| o] A&A Rl Hale &
Hak7] A ape] ]4A oS SR T2 B exploitation) T %
(exploration)©] FHFE| oo} StckMarch, 1991), 71 W59 EApAQl A+
YOI GFT A, A 71 RAEAe] 220 Siel TR
olygHHagedoorn, 1993), 2= &A|2] 7|&a4 J9 5

/\HE—C,’— 7]/\1-] oo o EI—AHO}-‘— J,].)H /\]-o]_,] s s

=T o= é 6H A
o] tHAndriopoulos & Lewis, 2009), sHA|RE A 52 7|22 02 A
et o B RS WSk Al g flolm(March, 1991), E"/‘“iq’
280 AR AHS AR A A 71922 A et olEle=

ZHlsl= #Holch(Tushman & O Reilly, 1996). o]#)3t x| -4}, A&D %j%k

ol

l'Il‘l-N_l

r

oxX o
l@r%%
oS oz

o
5
K1

KX
= =70

o) O
215;]—‘_ o= A

T
O
N

t
S

r
4

o

flo

& 7140 HAEES A A et s o|eh i v Ea e 4
A7) 4 9L Bk ORI}, B Heeia gl ST ofelolo] Bl mr}
A & = = 83 A2 digtoth(Ferrary, 2011). o] 733kl ut
2} afole|=L Hote] e 7|950] ASD HEES F751 QAle ARH o
o|& A3 oz st 7|PEL WA YrhFerrary, 2011), 7|22 02 A3
9] ASD M2 Ael] Sl Mo vAS Bgela A oR 4
e AW A w1571 A4, AN, deehd A S 9
SEY] ol o]2= UL Rofol A ARt ] JHE 85| wieo]
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THEpstein, 2004), A|AF+= o]Hg A
Qolct, AT A4l gl4g Aol Ag
41908 Bk ohe, oleie 34 el At oleke
S AT =N Aol A ] AujAQl YIRS ettt dalz, A AR
o] Fagt A=A BEHI e SSHEAGTS BANE W, ALFo] B
Aol s AEE Bol MU AS] Bo)8 Swele AU F
bt FAloll, Tl719E52 A4 W 9732 F5ohe dlole 73] 2=
7180] 199998 71408 ANEY 5310 748 wlop o S71AIK % 9
ATHLi, 2009).

I, AH A+
1. AJA3(Cisco Systems) 72

Al &3 19849 2REE tigtolA e Z|eAtz AAsta |
Leonard Bosack¥} Sandy Learnero] 93} AHE| At Bosacky} Learner+= 2
A olel HE T SRS AU e MEASE AAND 5 o= o
Q-E(routen) & FHE2 7fEs1 Tt 27T ARRSHE HAFE S0 A2 AR
ol BUFS =7 Aol B AI7) Hodd Role), A 27] Ao, A
AT LANAAOA] =0 2220 7|47 EANS ]14 2}-$-E (high-end router)
2 3 A ARk 0 FuF o) AAIARS Slell ARt
71915 e] Qe Aol B4:5] el uel, AT A e )
Aol A o] AEhS Sl UgkoH | 1998 7R 08 AlATE Bhe-H A%
o] oF 80%E AT 4= ASTh T AAFE B EHE ofds] AdAECR
Aol EAISHHA R A&A 0z 2] AlFF S A Uzt 7ol
Aol E ] =L(web site management tool), QTEHl o] &0 A A(internet
appliance), Y EL A ] AZEoj(network management software) 59|
2ok 9 HIEYZ] ZExto|t(networking provider) 2 W3t @
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A A LFe] F8 AIFF AL (& DI Zr

(& 1) AlATO =2 HZE gl

Router

st ol4fe] ER S Agal VEAS Edme ZUYshor s 44
ARE Aot HEND Yolo] A, YEYI dojo] FuE 7|2
2 3 EYAA T2 YEYAE S ENYHE FHE o2
0] E 9ol (gateway) 2k ek,

Wan
Switches

Wide Area Network(Z<wh)e] oFo] HIthsh x| <ofA] ALRASo|A

MHAE AlFlal $F LREARL AL ARIAE AlEshe A Auls

£ A3 vlole] B4 YESL,

Lan
Switches

tlole P2 AZHUE Afolofl A sj7le ZYYdh= Al A9A|
O LAN AYASE MAC £48 7|22 Edng mega), od
cleeh LAN 2912058 249 duz 2a)e) 29HenE Fi,
LAN 29058 55 298 Eushs o Agahe ) gt
Cut-Through Packet 2~¢]& o]} Store-and-Foreward (&2 A 4) 7
29)g o BREn, Wejglolo] 294 LAN 29129 453 A1
Aole.

Collaboration

ofg] - A G219 54, vt L, HolEE AT Al2E.

Virtualization

7P HEYA AITHES 7|22 Y EYTE F535= Z2AL A
S A 2P fAg AR YEAR ddEe T2 BAY
o] 7} AT Eo] Aol e,

AL Lash £ZEG I A4S HHE] AXsH gk ol

Cloud |49 H&E 5ol QA AHEE 4= il FAlo) 2 A RFA 7]7| 2 b
OJElE £4 FHE 5 ol ALY,
A AAL 71loly A Ao AFUA oI, AR, QlEH|
Video |HE 245 A9 4+ Qe HAE HYeY AJ2F T} Set-Top
Boxes,
Security | YEHTY B E AlFgsls T £FA.
AR7] Em STHE o] 88t H7]E Fofl AEE ek S4l TA
Wireless

EL Ao] A2,

1) AlAT ZH0]X], {www.cisco.com.
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N2t 19909 29 Ao AgRon], g AR7INE 2012029
djo] o]2 T}, 20111 7|2 & A|AF9] L&l (net sales)S OF 4329]
ol gahm APt oF 8709 Hefo] Bt H 51Uzt Ao
2 AFAE A GE 29 ek
(& 2) NlAZO| 29 X222 (Choj—ui} o)

2007 2008 2009 2010 2011

Net Sales | 34,922 | 39,540 36,117 40,040 43,218

Net Income | 7,333 8,052 6,134 7,767 6,490
Total Assets| 53,340 | 58,734 68,128 81,130 87,095
Total Equity | 31,480 34,353 38,677 | 44,285 47,259

AFY AA&FE A 3 F2 HYAZE= John Morgridge®}t John
ChambersE & 4= St} John Morgridge= 1988AK-E 1995W7FA] A]AF9]
HnAGAE A0, A Ao el 9 25 B A4 A
F & (time-to-market), HAa9t}h -2 A AT 9] A G2 9] tRES
Y3t 91&Zolt}t, John Chambers: 1991 AlAF o] 3HF3lo] 19958 John
Morgridgeo] olo] Al239] HTAGA} Hodt, Aol BRa] Aol
John Chambers® 9F 87t Wang Laboratoris Incof| A ZL5-5151.S. 1 IBMo|| &=
oF GUrt 2RE ARS AU A9tk HAGHE Aele] 92 F John
Chambers= Ali Fo| IS Ak HeH Alstglon, Hoh 3A42<
Qg Ao MRS B AATE Y=Y ARle] BaE W At
o5 R A& £-2 john Chambers7} A| A A 71 27
Hh= QlEolgt= ol ool itk dth(Anderson et al., 2002; Smith,

2010).

2) AIAT O] Annual Report 215,
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A A3 199349 Crescendo Communications?] Q155 A|Zko.2 20
TA7HA] 148719 QIS Adstint 939 o] 32 3] At
Adste] 20004 ghefioll= 2] 23749 71eleE Ao HA|
=917 Aklo] oz Qls) 200144 20034 Afole] 71k

A

SUAAINE 20049 o] 5 tpA] FAHRA Qe ks Ad¥sial Qi Al

)
U Y

offt
(o]
NI
x
£ > 4N o o rw

2 O
rir

5,

e
tlo

defe HoHAE FEstilon, Alas
= &8 Zagt 7y JdAAde 5ok AYE

(Rifkin, 1997; Chatman et al,, 2005). HEZ Aol X Est A4 Ak} A
= A=A 7I7bs S WA sh= Aol diek F

FY| WA Hete 2= wWslshe A 0] BHEof itk Ao ofF
L 23 497 John Chambers®] AZHe A|2319] ARD H2FE B9Y 73}
3l Z¥tkMcJunkin et al,; 2000; McKinsey Quarterly, 2009). John Chambers
o] Qo tieh =3 Fhestal Hekgnt, BaA} s A 2T AL
AAFSHAA 22 HE0] 895 G 5] SEAE 4 Qe S EHE )l
o, A st BlEE Wol 5L AXF dH|E Atk= Zlo|qltkSchleier,
2001). John Chambers+= ¢ ko] Fa /ol tisf vht go] Hsfar
Qlth(James, 1999).

rir
okl
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EO[A _—

Al 71d el s7 SAE Hojopt ARy esd i

FE sk Ao] ofyzt AAs] £ AT E7IE Yy =94 Bl=
Zdlo] A4 meldTh of2] oA wEUt weba 2 Al A o]
71990 & F3l SARe] AlEERRI ERA0) TS AFolomt A

Syt
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ofelgt Al510) Q4 Heke) 7| REe A ol A4 of

7
o B8] ALl A4PEe B9 TR AUGSS BAs S S
Y, oleie Heke Akgiadel AAo] TR BEHA o] e U= ARelA

AlE3H(real option) AEFe] Ugto 2 FERT QItH(Warner & Fairbank
2008). o€t ¥#3to] John Chambers= ot et o] dAgstal 9l
(Sachitanand & Puliyenthuruthel, 2010).
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tkByrne, 1998). A|A 3

A EA4lojgts A A|AFY o] Xéiﬁ% K —7—% %‘% a"/\] o]
(Sachitanand & Puliyenthuruthel, 2010), ZE7k4] 7| 415 B3l AlAF
M= RS 2 Qo] o] AEQ2.1%)°] Al B2l 10HAE Sz AuhA] ¢
e AME 23 £ YA7F ofythSchleier, 2001). Al2&39] 2317 Y
A}2] John Chamberst Th33} Zro] WaltthLevy, 2007).
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“Yo] AFEL StolHla Hool o] Q4L A% AN A5 Aol
AP s 2 ol ofZlo] i thiEe] slolela asbye] A

sk gelluch 9ol 7143 7] Sla) 508k Dejol 4 2008 B S X8
Q= A B AR Aol bl Hh2 uehE Satks A

A4=3h H=ke] Aol glojA] TQl4=719e] &
< 7]&0°]aL ¢itkinkpen et al,, 2000;

N



Mayer & Kenney, 2004), o= £
07 dAHTE A|AT H YR Wg wjFo]tiTempest et al,, 2000; Mayer
& Kenney, 2004; Network World Middle East, 2010). M| 2% ALEL P&
sH dflFE = AlATY wgo] ol HLol7kE Kol U3y Wall Street
Journalo]] &7§% Zo] QItHThurm, 2000), AlAF7}F 3gA]-F-AH] AARIAQ]
AIFIE Cerent) S -3ta o] dojot, Y aAjo] dhtd d Al2sl= A 7}
Zo| & ARIES] A ASoA Al£30) =500 dieh Abw, #al7g7le] Hap
o} oY F4, T1E]AL = SAY ‘4‘*‘5} A Z2IHS vtk o o
AEZF R S HUFRlth I F o] & F¢ AlhFe AlRIE 2E0] =
AL mjof oigt FEES ol M2e S} Aol 27
97t dlo] oS HAE Al Le]aL o] o] F

of FREe ] 4TIt Ay
)

>.
°
iy
fu
n
o
N

o
—
N
e
rO
=
s

o o QA
o o o2y
=

A| Fsket,
19949 Al&F= Qs ddshs BeAE AFer 1gsiglon,
19989 ofl= 2l 3 TS HRohe AR (business unit)7F - =3

CHMayer & Kenney, 2004), A|A39] ?_15,‘—;,“3 9 AFGHA (mergers &
acquisition unith= A5, AANE] AE7HES $AI0 2 T2 AT 9] HoA
A=) 7|egt oq_*rLo]E:I S Z3Fs}o] ¢k 5004 6 tg Aro] olYgoz LA ]
o] IEHO Reilly & Pfeffer, 2000). §F tf A|AF19] Q=g HFHAE 2Q]
FE Scheinman> AHA19] 22 of disf tha3} o] of7]skal IthOlaf de,
2004).

(Ql4=3H ghk 1 9)) oJAbA AT} TEst ARFES 117 9AF2] John Chambers
Al 23 Eaghict, Qe S AlEdde S40R 98] e s
< wak ofue}, Z1&Abo] 2E A4S 7P ARES, 15E Aot aiE A
Rl 55k FARSE E4le] A, o A9tk 2/ A AR
=o Syt

A

S
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AHHA o 71959 Qe Ao} HeE AN Al AdE dAE
Al (task force)o]| Qa4 o]Fo|x|= AL} B x|ul A AT HLL o]
4 MRS WS 2Ko] AMISIElo] 9he Bt oz, Ko w A
2319] 24 F0 shubeh= o] &5 wkslthEwers, 2006).

3HH | 1997d0]l A|259] 2|317 %A}l John Chambers:= ¢14:3 thAle]
HHge wdshr] fiet 7hol=2iele AAsk Ak Rifkin, 1997). A, ¥l
719 Aol ARt vjde FsfoF dithe 2, EA, Qe 4
W7 FES0lA AERE oo BT 4= qlofof ftth= A, A, 5, F
9, 2BRE YA S olsiRAAE Al H71A dEE AT 4 o]

]
s -
o
i)

%0 rlr

A, A9} 51015719 7k] §3Hchemistry)7} 23] o] %
ok 2, whho 2 Ao A 2 4e] Fasith
g0l 4l 7ol Alzmieh MO R A 9K U B9
Fgol 7Rsteie ol gl Hgich, ALt ol 7] 89l F
A S5k grom], FF 3 AT REE FEo]

+e} 31 Skck(Schleier, 2001).
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Qlahgol Al Azie] B Heko 2 Ake] oA clsghye] Ak it
FEI3} (routinized)E) 7] AJZFSIATHEwWers, 2006; Mayer & Kenney, 2004).
Q1A 714 el AA(target identification), T4y 7]Fol digh AAHdue
diligence), 914 & F3Hpost-acquisition integration)of 0|2+ Q] WA=
o] UAIAQ o[HIEZ} ofye} 2] W FAAQ ZeA|ARA A A | A
oft}, Alzii we] ARD A2k Al 9 WA kel FASHE 72 ule)
S skl 3 ciee) Q153192 of Aol wet st SIcO Reilly &
Pfeffer, 2000).

1) Ql~oid 719 ME(target identification)
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Mz 718]ol ek Age] AlE(signal)E HstAY &2 AA2 AlE EE
&2 L (portfolio)of =537t Fio] 7=, M2 7159 a4 gt =
| 7 A e (business unit) 7kl o] Fo] 2t Utk 7] A= H|FA]
| FEi= o] FofA || AAIES] A7} U] SJ3f o] o Z%I7E &
TS Fol ol Fold ATl tiet 7|22 Q1 AAtel A FE Sdrith
Qle3hy Aol o refsirhar FetE oA AA| glo] gt 714

fu
o

rO

re
_l

1o O rlo ¥
A,
r=

AARA Sol7bA Hirt. MDA 27lell, 1Ko WigRet A
A 21 F9) s el 7|9ES BB gk 7Rl s

715 B8 TS| AelHE 6709 olujell % AE B 5 s V1%
BRI 3 &4 ol 719e) A4S, e

e A9, AT HHE B9
4 2Hge Al 7ol s ofoF gt
& A|Alo] A| 2518 7]
= A%} aﬁw ko] Mol Al Ao, o] 7]%o] B1H0E % 1
7HA Sl BQIAIE BHsl] QA AR e A7]AQ1 A AIE Aol
o] Iofl A ZHzke] AR (business unit) S-S Al AR 219
Fay= i }_Z}?_] AF7HEE I5(BDG-business development group)d} 4 2}
Al Algtoll thet 2= (road map)<& A7gsHA| Hrt, ol#g S F5f
BDGE= 71 ARIS] 7be] o) 2% 2galel 7]%IA}ele] Aefol Hatat <l
A 719 AAsHA EckBrueller & Capron 2010). ©]&} FAlef 119 78103%
(executive level)o| A Q1A 1 & E3lo) o|21 IS AHox]A & &
YA} (executive sponsonE YW Hr}, gHixor & JX}(executlve
sponson)= QI Hld71go] BAel 7|ss BEstAU ol F Aol &85t
L o[22 A A AEeibusiness unite] A7} HEE 497} g
o}, A AT QlzthAat 7|9 Al QlojA] Eolgt Ao ubr o= 9l
& 7199 Aol FE o tigt AR E FHO R o] Fol = Axt T AR
oz 27 o] Folg o Zolulrks HolthEwers, 2006), 1S F3) 4|2
= M2 719 g5 oA 71dA=e) YA/ (strategic fit)S Z|THRt
B85 4 o7l Bk oleie AAE B AATE dyoz Fe] 471
608014 1009 7= a7t o] 7]sEo] At 7|dsR et 553 2

1=
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ABIHO Reilly & Pfeffer, 2000), AlA27} QI4tiA} 28 AA317] 93t Y

o 1= =2

H}2] Q] 7] (screening criteria)S- (3 3)of] A 2] &|o] Qi

(HE 3) NATO| Qlpifiat 7| ME 7|=(screening criteria for potential acquisition

candidates)®)

MA 7|Z&(screening criteria) A "It E=E
A2T] WA AR olo] Bae] B3ok= HekH 7]
£8 B4 YTB
AT 7|E AN L GE AT B3 R 762

ARHoR A2TG T | oo o

A7 EFoA Egol

gjojo} 3t} Al AT B2 %A fsupport organization)®] &J3] =&
S 5 e Ve B2 AR BRehaL e
A2 |F lsetol AR/ Bt 94t 7HA
25 Pl E83 5ol =71

m | AlLFe FARE 0] ARl Higt oot S A
o o

30 Shkchemistry)oll | 4|39} fARE 7| 4R 8HE Hol 1 Ql=7}?
E7F tefor e A9k ARG 520 IR AFS AU TP
7199 R B2 AzAdo] A2319) F8 A (main
al o
ARAREZ IR | cgmy aer xeo) 1219) 9o

2) AL 2PH(due diligence process)

Q1% thAb7| Qo] AR ol wet A
1

=
A APHIE B Qe wahe gel A2molat 250 4

T =2
gl (organizational health), 4] A= Zxe} 7214 ofi(goals and

3) Tempest, N. & Kasper, C. G. & Wheelwrightm, S. C,, & Hollowway, C. A.(2000).
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= zAste) A pHoEA )%
3 2 QA ol R, ol ol4 i Ae] AA I Hk: ole}
A5 eshs Al239 Qe Bl glojxe] BT 79SS SAIstH

elstch(Mckinsey Quarterly, 2009; Ramaswamy, 2010).

Aok FAAQL A & AR ] Aoll, AlARe] H PRS2 AL
e 7193} vl A A1 &S 7HRITh AlARe] R st 719
Ao vlgAA el whagade T, At 1Y B8 SR +F

o=
(character and quality)S 71314 Hct o]gst 4L A]A2F 9 Human
Relations {4 2] BEARAHvice president) 24| Q=g 1S AYHH

Mimi Gigoux¥ Th2-1} ZHo] Wtttk Myer & Kenney, 2004).

Selt Qdl Z19e) AAEgelH, IE) Y AE Far] AR B 9
TR, - o] BAL QT 7199 719, AR A, el e,
52 97t AR WA AT 5 YA 5 ofRE 3

o I IEE SE7F B8kl Q= AAI AlEEel sl 8483 TAlo] =
2| L T2 A[Fo] ooty dlid] WAL u$= Algo] Qlix]. A A= o]

AN o
S5 T3S Al QRIS B7hE 4 Ol oF WA el 2 2

Al 250k At 71 o] BFA 1t Q o] o]Fojxl Fojl=, FALS] H
= 2 ’5}71] E]E}(O Reﬂly & Pfeffer,

J&ﬂx}ﬂ EJ 14 EH*J7I‘§01 A2310 HaRAE %é—*lﬂt} < ot
thEollofF FAIA Q1 At I o] ool Xt FAI A Q1 At -‘Jr;(%ﬂ’ﬂL QAR
2] (human relations), AAYAHY AT A 52 FAALE] Ay 714
o] 71} ANHA Q1 - FEE BIsHA Hrk, o] Il e 15t 719 9]
THEEY ol 71} Fa4E Tk webA Qi 7199 AsEAou
A 25 AAsA B7FsH| et HR ‘:'Hoﬂﬂt At 7192 Al 1A

=

S0 AH = oA o o] I ollA i st ThE =4 of tigh He
5 2qtlel sl 2 Mo 95 FolE Addow e @ F718
Fofsitt gk, dnbA o2 AL 3 (due diligence process)ol| A 5 QA8
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Zyel= Qg AP (valuation)o]] tialiA=, AlAFe] oAM= It
A7} ORI}, o]} prtstel Al4a1e] Azkarg (Chicf Straicgy
Officer)©] %1 Michael Volpi+ T2} Z-o] AHstaL ITHO' Reilly, 1998).

ofN
fo
ot
Mo

l:I

QU ATAL o METL obg e, el A2 Ak
§17] W] 7 R Eo] heA R A1 24 gobs, AL A
L Ase] el oA Q4gPel /S Bk

I}
~

K230 Q14 T BRTHLS SIS} Q7] 6~85 Hof ofn] Hir,
o] AL BDGYY| 42450 Q= 2 FEA|(merger and acquisition unit)
2} A4 B4 (acquisition integration unit)of] &34 =T}, o] F719
o 600i5o) QIUER FAHol slonl, ATy A NAL AEE
& B, o 3 5ol s 5124719 el Aol i
A Az gt Alge} ols =g T 5~ == St} gk BDGO| St
ZHintegration manager)s= A| A5 9} 10147199 E1, ), AFITe ¢

_U_-L

1A}
e, npAE O] THEEA QJIYER +AE F9E (integration team)g 2%
gt Brueller & Capron, 2010). ©] -2 7|1 9] &3t 213 A=do] tialf mj==
OIS AAA HH, T X FFE Ak d Al Ex T g3l
o] gl Alo|Eofl= 1M, uhAE, H$9Jr 22 10709 FAER B 28 4

o
§ W} 917) Aol ofn] 7|21
T T3S s gl Aolth 147193 3)9157]de) Baka Hol7t, 4l
Y 5 SO0 R0 219020 4T Aels) Yofas
o B & Qlrt HoAGAIS - -$94, 2008), AAT0| 4143 B3 1

o) 24 8 2 F5T B Ao

2 AR AN Bk, A% A4

PAFS) AGUEL AT AR A AU 250 AL Agfshat,
QU4 W} Gl WollAlof PAte] FAUBL vl QUehy AS o
A Bk w7 Gk, QAR BACAE 50157 o)A ARUAR)A

e
N

=S

ngg &Aoo fFgic) o] u|ge Qe o] o]g Ql4glo]
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L2 A olsrael e FULES I FAIE W7HA] o] FolHint, X|&2]] B9
o} gelst % Ald 12]a F3HY (integration team)?] =4 H HE-S B3+
a5 A e F HiFE ey Ao TS ¢ Jle =<t

[AES oFSHA 7|4 ElthMayer & Kenney, 2004).
e}

Ak T3 390 Ao Z2gole w79 ke AlLEE
Ao Al Ldle] S| Ad@stal, mlar| o] IEY A} dlolg AL
& ALFY I S et o] AloA Tl Mu|s viAR e A
AR e Zoprh Al2aFio] AL SlojA *"‘%‘%E}. =E o] JHoAE

|

A&HoT TQIY EUNETE] NLES S TaAae AL,

2 S, AR B0 52 A, Aol SRRl B et £
QIUET} 5 9107| ol AfEA K279 Fho] B FANS 7lo] Bl A
Sl(buddy system)& Z2J5}0] A1 2319] 7129} BSHE 420 2 Anks)
tHO' Reilly & Pfeffer, 2000).

T Hrt 6ol A wi7hA] B Qg 3 S0l FREA €
] 717 Qe 3 SRAE T A Axpeke] Blal #A o] eA|A| H,
7IHE SFZA7IA 53 A7 Uk A-f-olls 2 d)lof theh &40 AAlE

R} l>

.—E

o}, olggk ¥o] K FREH F¢H (integration team) AT, A=
Al &S Qg W) Q7] ARE A& g it Y= Esl
ety o] A Ays 4= Q= BT =S AstsHA Hrt, o=t
A 2510) Q14 & ol thaf AlAatol] A4l BARE wiZket A E ol Sl

)
)
ﬂ
=
o,
of
D
rir

(o]
°
=
I
my
o
re
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7%= 3t thBrueller & Capron, 2010).

Al 2EE B3] ol (e & FRI) sl AlZE AEA Bt ofE st
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(B 4y NATO| QIple T2k MaY m2Ad)

AAZ LjEo|

=HA| INES e SFLIE
Q=i At 7149l
71%19] 417 b6, B AA 9 3o
s
(Target ’ (Executive Sponsor)
Identification) ol
A} et 7149 A 9%l
BDG, BU(s), HR o] uj2AA tys}

124
(Due Diligence) -

H
F4 Bk

Integration Team,

BeAEe) 24
° (‘f o T | s |BDG, BU, HR, Sales, | 53 YAtelE9] £
ntegration
bl o ) 8HE 6~8% | Marketing, Public Ak 42 o]7r
annin,
8 Relations
AP wE vl tholH 2091 B
I FYRE . FTAHLEMNA A=k}
(Announcement and Integration Team
Closing Period) °fF 371 Had ARt A EA
Q1% 7 ot} sakg o) A Ag 43,
T T o™ o — -
g gy . A2l Aley oft gkl
(Post-acquisition Integration Team
67 % 3ol et B712
Integration Process) 5
O

Iv. 48
oA A2me] A F3) S1E AD ko] Al 4302
=9 aoF AIske] itk A2t ASD HEEE Ba) A4t 7144 ol A
S702 st o2 viom Agld AuAel 9S Fusl & 4 9)
ek
AT 7144 HAlo] UofLha 7|&H BaHAe] L 4K, % 7148 A

4) Mayer & Kenney(2004).
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(managerial commitment)& A5A]7]1L Q&= Ao}, Uutxog 719
9] Tk (attention)7} §14=9] Aol 34 AQ] F3F= wIxIth
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We bl T8t 985 P Aolrh WA, A4 & o] 0}—Zr HRE &I
= AgEc= Holoh gl do] 5719l SE A= e AT
w9k o] 5o QlojA] Fa38F FA|o|cHInkpen et al | 2000). }414g St

_EL

_1>41‘

(social



296 KIAIRHAIAT 7|72 ®M45(20121 12%)

Aol A& oAEALS ESEAS AT 249 MEAE FAANT =
%23t 7|Alg}= "o A (Eisenhardt, 1990), A1<4 ]

o
[¢) -
505 PASII SO Q15 AR o] WA 4 ol Fhtel

i
o

o
Aol mpRjaro 2 QI3 o] A A o] F-ASHformalized)
w0} Qlth= HolthEwers, 2006). Zollo & Singh(2004)2] A1to]| w2, 9l

4 24 (acquisition process)?] 32413} W EAFHdocumentation)= Q157|Y

0 3ol A% TAo] T AN AgSo] it SRS WAHAA B

Ql40] 3ol FHH FFL vl

Akl Shek, Al 4] Qo] Futs)
%

2 A ALY ARIE FEliA, 547 71eE g4l dojual a4
S0l =2 AR olMs AKD Aol AIpAQl tidho] E ke S A4
st o, oo FAl 432 R AKD AehE Adsty] 9fgt At 8QlES ©
Al ek oS Fdl 7159 Aol Uik olE52] dUA A5 A
FT AT A5 ST 5 Qs 7S AXE 5 s AR TYEn ®
g AAF7E o9 AKD HEfe A kA SAACR ekl B4
o2 A e ARSI et A st A = Qe
itEs A 5= ezl 7ididn. 53] sui7Idsol sfevldse |
FOR 7 ety A AR FAPTE 249k vk HellA(H AR 2,
2010), lRtEE Sl AT AR AR AXGGE 5T Al AR

2 /b SAES AU Gk, S, A230] AN BAg o 3
7] uhstel, £ GltolA] Aok ol 3 A Aol HFAIEE Uusta]
o= ofelg Fito] Qlrkt Zolth, ol welAEAd YA sAYOE,
G5 AL TR A Bl RS ) i AR 2 Aol
oh B, AT 9% ARAT Bl AAOE 23 A2l JEYrh
Holt), ¥ AT BAL A2mo A F3 A S2e] B4 8 chelA)
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Abstract ‘ ...........................................................................................................................

Focusing on Cisco Systems’s case , this study demonstrates the
successful drivers of A&D (acquisition and development) strategy

implementation.

The case analysis reveals that Cisco System’s success is due to the
factors such as foundation of M&A unit, continuous interaction with
target firms’ managers, effective target identification, prompt PMI

process in action, and formalization of acquisition process.
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